
 

  

 



 

  

    

                        

 

 

 

 

 

Script Name Sector IP* 

NTPC Limited Power - Generation & Distribution 150 

Relaxo Footwears Limited Footwear - Leather Products 732 

AIA Engineering Limited Castings & Forgings 1680 

Tata Elxsi Limited IT - Small Cap 1013 

Raymond Limited Real Estate & Textiles 837 

Housing and Urban 
Development Corporation 
Limited 

Construction & RE 43 

Balrampur Chini Mills Limited Sugar 100 

Technocraft Industries (India) 
Limited 

Engineering Products 606 

Ambuja Cements Limited Cement 221 

Trident Limited Textiles - Spinning & Cotton Blended 65 

* Initiation Price (IP) is the closing price of 31st Dec, 2018 

 



 

  

 

 

 

 

  

What is the basic premise of the portfolio? 

Portfolio is build with a view of capital preservation first and then Alpha generation. 10 Stocks are chosen across the sectors 
which have the ability to withstand drawdown within comfort level and can provide the FD beating returns over the calendar 
year 2019. 

 

Where to buy stocks in this portfolio? 

Smart entry prices (SEP) can be considered between IP and IP-10% i.e. up to 10% below IP. We prefer building the portfolio 
over next 5 weeks - From 31 Dec to 1 Feb. This will ensure volatility due to Indian Budget, trade war negotiations and Global 
markets is sufficiently encapsulated 

  

What is the allocation to each stock? 

We recommend NOT to choose stocks when a portfolio is proposed. Each of the 10 stocks have a 10% allocation - i.e. equally 
weighted portfolio. Stocks are chosen across the market caps with sustainable business models, robust management teams 
and business trajectory remaining on upswing for the next year. We are finding comfort in the familiar. 

  

How much return I can expect in the portfolio? 

15% Absolute return on the capital deployed. We will be calculating return on the portfolio as a whole and exit the portfolio 
as we get closer to the desired return. The returns are pre-charges, pre-tax etc. Returns will be calculated from IP only though 
market volatility can give opportunity to buy lower than IP. 

 

Markets are precariously placed. How much risk we are dealing with in the portfolio? 

Given the highly volatile nature of the equities and market conditions in the coming 6-9 months, this can be considered 
moderate to High risk portfolio. Even though we will be using internal SLs based on Adroit Simulation Model, a (low) 
probability of complete exit in a stock or overall portfolio, if required cannot be ruled out. 

  

Will there be any changes in the portfolio during the course of the year? 

Possibly yes, if we get some nasty or pleasant surprises. Any individual stock delivering return beyond valuation comfort and 
technical picture can be suitably replaced. Any nasty surprises like auditor resignation/management change or major reversal 
in business fortunes can make us dump a stock. Churning of the portfolio will be minimized and done, if absolute necessary. 



 

  

  

 

 

 

  

Company Profile  

NTPC Limited is engaged in the generation and sale of electricity. The principal business activity of the Company is the 

electric power generation by coal-based thermal power plant. The Company's business segments include Generation and 

Others. The Company's other business includes providing consultancy, project management and supervision, re-gasification, 

oil and gas exploration and coal mining. 

Investment Logic 

Dominant position in India's power generation sector: NTPC is India's largest power generation company with around 16% 

of the country's overall installed power generation capacity, accounting for around 24% of the power generated in India. The 

consolidated installed capacity increased to 51 gigawatt (GW) as of September 30, 2017. With yearly capacity addition plans 

of 2-3 GW, the dominant position in the power generation sector is expected to continue over the medium term.   

Fixed cost under recoveries: In Q2FY19, fixed cost under recovery got accentuated further to Rs 331 crore while same for 

YTDFY19 was at Rs 932 crore. Management guided for under-recoveries to reduce to ~INR6b in FY19 (v/s ~INR8.2b in 

1HFY19 and ~INR14b in FY18) as coal availability improves and/or it uses imported coal. 

Outlook 

We believe NTPC will maintain its dominant position in India's power generation sector thereby underscoring its strategic 

importance to GoI. NTPC’s core performance is expected to improve sharply in FY19 as fixed charge under-recoveries 

reduce. We expect consol. PAT CAGR of ~13% over the same period.  

 Mar/14 Mar/15 Mar/16 Mar/17 Mar/18 

Operating Margin 22.5% 19.6% 22.6% 24.6% 23.8% 

PBT Margin 17.1% 12.2% 12.2% 12.7% 12.7% 

Net Margin 13.0% 11.8% 12.4% 9.3% 10.3% 

Fixed Asset Turnover 1.0 0.9 0.8 0.8 0.7 

Debt/Equity 0.8 1.1 1.0 1.1 1.2 

Interest Coverage (Times) 5.9 4.1 3.6 3.7 3.6 

Return on Equity 10.8% 10.5% 9.7% 7.5% 8.4% 

Return on Capital Employed 9.6% 7.0% 6.5% 6.7% 6.5% 

  

 

NSE Code: NTPC 
M Cap (INR Cr): 120,178 
52-Week High/Low: 180/134 
P/E: 11.77 
EV/EBITDA: 9.62 

 

   

 

 



 

  

 

 

 

 

  

Company Profile  

Relaxo Footwears Limited is engaged in the manufacturing and trading of footwear and related products. It has 
manufacturing facilities at Bahadurgarh (Haryana), Bhiwadi (Rajasthan) and Haridwar (Uttarakhand). 
 

Investment Logic 

Diversified product portfolio: Currently company product portfolio includes Ethylene Vinyl Acetate (EVA) slippers, 
Polyurethane (PU) slippers, casual shoes, sports shoes and sandals.  

 
Pan-India sales network: The company has a pan-India network of distributors and retail stores supplying Relaxo 
products through more than 50,000 point of sales (POS), resulting in high geographical and customer diversification. 
Company also sells its products through ecommerce websites such as Amazon and Flipkart, which enables them to 
reach wider customer base. 

 
Capex: RFL undertook approx. Rs. 159.00 Crores on installation of the new Plant. RFL has majorly funded the 
Construction and setting up of Machinery through Internal accruals. In last FY18, RFL produced - 75% capacity 
utilization which goes upto - 90% in the peak season. Considering the future growth and potential in this category, this 
new plant has been set up with additional capacity of 1.25 Lacs to cater future demand. 

 
Outlook 

We believe that in the coming quarters company would continue to increase its distribution reach in southern and 
western markets. Further, premiumization would help it to gain the margins. With GST rate change (18% to 5% for Rs 
500 – Rs 1,000) contribution of mid category would grow for the company. We expect revenue and PAT of Relaxo to 
post CAGRs of 17% and 19% over FY2018-FY2020. 

 
 Mar/14 Mar/15 Mar/16 Mar/17 Mar/18 

Operating Margin 12.5% 13.9% 14.4% 14.2% 15.4% 

PBT Margin 8.0% 9.9% 10.6% 10.9% 12.4% 

Net Margin 5.5% 7.2% 7.2% 7.4% 8.2% 

Fixed Asset Turnover 3.2 3.1 3.1 3.0 3.7 

Debt/Equity 0.7 0.7 0.5 0.3 0.2 

Interest Coverage (Times) 5.2 8.7 8.8 12.8 29.4 

Return on Equity 23.4% 28.0% 25.1% 19.8% 21.2% 

Return on Capital Employed 24.7% 26.5% 28.0% 24.6% 27.6% 

  

 

NSE Code: RELAXO  
M Cap (INR Cr): 9,030 
52-Week High/Low: 873/564 
P/E: 50.26 
EV/EBITDA: 9.62 

   

 

 



 

  

 

 

 

  

Company Profile  

AIA Engineering Limited manufactures and markets a range of high chromium consumable wear parts (mill internals). 
The Company's services include mill audits, turnkey installation and commissioning projects, stock assessment and 
management, and performance monitoring. 

Investment Logic 

Capacity expansion to support growth: The Company is pursuing aggressive capacity expansion to reach 440,000 
MTPA of high chrome mill internals by FY21 from 340,000 MTPA currently. The incremental capacity will be 
commissioned in two phases with the first phase of 50,000 MT coming-up in FY19 and the balance in FY20. Apart from 
this, it is also setting up a Greenfield facility to manufacture 50,000 MT of “mill linings”. To reduce its power cost, the 
company is also investing in wind mills and has already ordered two turbines of 2.1 MW each. The total combined 
outlay for all these investments is close to Rs. 800 crores, of which, Rs. 500 cr. will be spent in FY19 and the balance in 
FY20. 

Technical collaboration with EEM: During the quarter, AIA as part of its technical collaboration with EEMS has 
received break through to supply optimization products, circuit improvement process and mille liners for gold mine as 
per latest design. This pioneer technology in mill lining and grind media will improve gold production at mines as well. 
Post technical collaboration with EEMS, AIA has started market development activities related to mining liner and 
expected to receive further work orders in coming quarters. 

Outlook 

We believe that AIA could benefit significantly from further increase in sales volumes in mining segment due to 
optimistic capex plan and technical collaboration with EEMS. We expect overall revenues and PAT to grow at a CAGR 
of 20.7% and 16.4% respectively over FY18E-FY20E. 

 Mar/14 Mar/15 Mar/16 Mar/17 Mar/18 

Operating Margin 22.8% 26.9% 29.2% 28.4% 22.1% 

PBT Margin 21.0% 27.2% 30.5% 29.5% 23.9% 

Net Margin 14.6% 19.7% 21.8% 20.4% 18.1% 

Fixed Asset Turnover 5.4 4.0 3.1 3.4 3.6 

Debt/Equity 0.1 0.0 0.1 0.1 0.0 

Interest Coverage (Times) 46.2 79.6 78.3 79.5 55.0 

Return on Equity 17.5% 20.7% 19.7% 16.8% 14.7% 

Return on Capital Employed 24.1% 27.6% 25.9% 23.5% 19.0% 

  

 

NSE Code: AIAENG 
M Cap (INR Cr): 15,545 
52-Week High/Low: 1880/1320 
P/E: 29.98 
EV/EBITDA: 20.63 

   

 

 



 

  

 

 

 

 

  

Company Profile  

Tata Elxsi provides product design and engineering services to the consumer electronics, communications & 
transportation industries and systems integration and support services for enterprise customers. 
 

Investment Logic 

Focus on reducing dependency on top accounts: Contribution from top-five accounts has also gradually reduced to 
below 45%. The strategy is to diversify revenue contribution from accounts, and the focus would be to further reduce 
dependency on selected few accounts. The company’s efforts to reduce dependency on top accounts and significant 
available opportunities (especially in budding segments) augurs well. 

 
Portfolio of IPs to provide edge: TELX’s strategy to focus on building a portfolio of IPs that would enable an even higher 
contribution over the next few years. Although the mainstay of revenues is expected to be service-driven, a portfolio of 
IPs would help TELX to expand its clientele, and thus, reduce dependency on selected few accounts. 
 
“AUTONOMAI”- Efforts towards nonlinear growth: In June, 2017, TEL announced the licensing of its advanced 
autonomous vehicle middleware platform “AUTONOMAI” to one of the world’s top five automotive OEMs for their 
driverless car R&D. This solution supports sensor fusion with a variety of sensors from cameras to Radar and Lidar, and 
leverages sophisticated artificial intelligence (AI) and deep learning based algorithms for driverless cars. Any success on 
this platform could make progress towards its efforts for nonlinear growth for TEL, going ahead. 
 

 Outlook 

We believe TEL is expected to grow with its presence across fast-growing solutions, niche areas of operation, design 
expertise and marquee client base. We are expecting a 20% revenue CAGR over FY18- 20. 
 

 Mar/14 Mar/15 Mar/16 Mar/17 Mar/18 

Operating Margin 17.7% 20.9% 23.0% 22.1% 25.0% 

PBT Margin 14.9% 18.4% 22.0% 21.4% 26.1% 

Net Margin 9.7% 12.1% 14.4% 14.1% 17.2% 

Fixed Asset Turnover 8.0 8.6 10.1 11.5 14.7 

Debt/Equity - - - - - 

Interest Coverage (Times) 46.1 237.3 376.2 348.7 453.9 

Return on Equity 32.0% 36.3% 40.1% 31.3% 32.3% 

Return on Capital Employed 50.0% 55.3% 61.4% 47.5% 49.2% 

  

 

NSE Code: TATAELXSI 
M Cap (INR Cr): 6,252 
52-Week High/Low: 1490/922 
P/E: 22.34 
EV/EBITDA: 20.63 

   

 

 



 

  

 

 

 

 

  

Company Profile  

Raymond is one of the leading integrated producers of worsted suiting fabrics globally. The Company operates in two major 

segments: lifestyle and non-lifestyle. Lifestyle includes suiting, garments, apparel, and shirting while non-lifestyle includes denim 

and engineering businesses (tools and hardware, and automotive components). Raymond has 19 plants across Maharashtra, 

Gujarat, Madhya Pradesh, and Karnataka.  

Investment Logic 

Real Estate Sale: In April, Raymond had announced the board approval for developing 20 acres of land for residential purposes. 

The project was expected to be developed over 5-6 years, with estimated expenditure in 2018-19 to be in the range of Rs 300 

crore. The company had announced that it had secured major regulatory approvals and other construction related approvals are 

in process. The land parcel is estimated to have development potential of about 3.2 million sq. ft. Global institutional investors 

and property developers are keen on the tract of land and the deal is expected to fetch around Rs 650-700 crore which company 

will utilize to reduce debt.  

 

New Store Additions: During the quarter company added 60 new stores (including 38 mini-TRS) and closed 14 stores, blended 

sales growth across our retail formats was ~3%. Total retail stores footprint in India is 1,233 Domestic stores. Management stated 

store rollout plan was in line with strategy of asset light expansion, with majority of new stores based on franchise mode. 

 

 Outlook 

Raymond’s has undertaken a series of strategic initiatives to chart out a course of sustained growth and improve profitability. We 

expect the sentiments to improve towards the end of Q3 led by wedding season. The key growth driver remains the branded 

apparel business, which is expected to clock a double digit sales growth over the next two years. We expect a consolidated 

revenue CAGR of 12% FY18-20E. 

  Mar/14 Mar/15 Mar/16 Mar/17 Mar/18 

Operating Margin 9.8% 7.9% 6.8% 5.5% 7.3% 

PBT Margin 2.7% 3.0% 1.9% 0.8% 3.5% 

Net Margin 2.1% 2.2% 1.0% 0.4% 2.4% 

Fixed Asset Turnover 3.6 4.2 4.4 4.6 3.4 

Debt/Equity 1.3 1.2 1.2 1.3 1.3 

Interest Coverage (Times) 1.6 1.8 1.5 1.2 2.1 

Return on Equity 6.5% 7.5% 3.2% 1.2% 7.8% 

Return on Capital Employed 9.5% 10.5% 7.8% 5.8% 9.4% 

  

 

NSE Code: RAYMOND  
M Cap (INR Cr): 5,047 
52-Week High/Low: 3848/ 2648 
P/E: 34.58 
EVEBITDA: 11.61 

 

   

 

 



 

  

 

 

 

 

  

Company Profile  

HUDCO is a wholly-owned government company providing loans for housing and urban infrastructure projects. HUDCO 

offers a diverse range of loan products which can be classified under two broad categories, namely, “housing finance 

loans” for social housing, residential real estate and retail finance where and  second category of loans include “urban 

infrastructure finance loans” for government projects on categories like power supply, water supply, roads and others. 

Investment Logic 

Highest credit ratings and access to low cost of funding: HUDCO holds credit rating of “AAA” for long-term borrowings 

from each of CARE, ICRA and IRRPL which lowers their cost of borrowing. 

Playing a Pivotal Role in Upcoming Government Schemes: As a Central Nodal Agency, HUDCO will play a major role in 

the implementation of the CLSS component of PMAY programme. HUDCO also envisages a major funding opportunity 

under the other flagship programmes such as development of 100 smart cities, Swachh Bharat Mission (SBM), Atal 

Mission for Rejuvenation & Urban Transformation-AMRUT, National Heritage City Development and Augmentation 

Yojna (HRIDAY), etc., in the coming quarters. 

Outlook 

HUDCO continues to be among the leading institutions in the public sector supporting the housing and infrastructure 

development initiatives in the country. HUDCO’s ability to provide comprehensive support for technical appraisal/ 

scrutiny, taking up site-inspection, wherever required, and providing loan assistance as viability gap funding to States 

and their agencies to meet the State/ULB share of project cost together make it a unique NBFC for comprehensive 

support for programmes implementation. 

 

 

NSE Code: HUDCO 
M Cap (INR Cr): 8,628 
52-Week High/Low: 89/40 
P/E: 8.53 
EVEBITDA: 10.66 

   

 

 

 Mar/14 Mar/15 Mar/16 Mar/17 Mar/18 

Operating Margin 93.5% 85.9% 90.3% 86.8% 80.4% 

PBT Margin 37.1% 34.6% 32.9% 33.2% 26.4% 

Net Margin 24.6% 22.7% 24.0% 23.8% 19.3% 

Fixed Asset Turnover 43.7 45.4 45.0 49.1 58.8 

Debt/Equity 2.9 2.7 3.0 3.1 3.7 

Interest Coverage (Times) 1.6 1.7 1.6 1.6 1.5 

Return on Equity 10.3% 9.9% 9.3% 9.2% 8.1% 

Return on Capital Employed 10.2% 10.4% 8.8% 8.5% 7.3% 

  



 

  

 

 

 

 

  

Company Profile  

Balrampur Chini Mills Limited is the second largest sugar manufacturing company in India with a significant strength in the 

manufacture of downstream products like power (co-generation) and ethanol. 

Investment Logic 

BCML to benefit from Byproducts: BRCM plans to sell 100mn liters of ethanol in FY19 (vs. ~80mn liters in FY18). The 

government has revised ethanol prices with effect from 1Dec 2018 to Rs 43.46/ltr (vs. Rs 40.85/ltr). Management believes 

profitability from this segment would increase due to the benefit of higher prices and also higher volumes. Additionally, it 

has also increasing its ethanol capacity to 18 crore liter, which will be available for sugar season 2019- 20.  

Cogeneration: The Company expects to sell ~700mn units of power in FY19 (vs. 570mn units in FY18) due to higher 

sugarcane crushing. Average price realization is estimated at ~Rs 4.8/unit, similar to the FY18 figure. Profitability from this 

segment should improve in FY19 due to higher volumes and stable realizations.  

Low Debt Profile: Balrampur Chini is one of the least leveraged companies in the sector with a low working capital debt 

requirement. The lower interest cost is one of the biggest advantages for the company in a negative sugar pricing scenario. 

Interest cost for the company is Rs 50 crore. 

Outlook 

Balrampur Chini is one of the better managed companies in the sector with higher proportion of by-product capacity and low 

working debt requirement, moreover, increasing volumes & prices of ethanol would result in improving profitability from by-

products and overall company's health. BRCM expects its sugar production to increase by 15-20% to 1.2mn tonnes (mt) in 

FY19. 

 Mar/14 Mar/15 Mar/16 Mar/17 Mar/18 

Operating Margin 8.0% 4.2% 8.6% 25.1% 10.4% 

PBT Margin 0.3% -2.5% -2.4% 20.4% 7.6% 

Net Margin 0.0% -1.9% -2.6% 16.3% 5.1% 

Fixed Asset Turnover 1.8 2.2 2.1 2.5 3.0 

Debt/Equity 1.3 1.5 1.3 1.2 0.6 

Interest Coverage (Times) 1.1 0.3 0.0 13.7 7.4 

Return on Equity -0.1% -5.1% -5.9% 36.5% 13.9% 

Return on Capital Employed 4.6% 0.9% 0.0% 22.9% 14.9% 

  

 

NSE Code: BALRAMCHIN 
M Cap (INR Cr): 2,495 
52-Week High/Low: 144/ 58 
P/E: 13.61  
EVEBITDA: 8.64 

   

 

 



 

  

 

 

 

 

  

Company Profile  

Technocraft Industries India Ltd has four major business segments – Drum closures, Scaffoldings, Textiles and Engineering 
Services. TIIL is a multi-divisional company, having presence in manufacturing of Drum closures, Scaffoldings, Textiles and 
providing Engineering Services.  

Investment Logic 

Scaffolding & formwork—the growth driver: The Company is a leading Indian manufacturer and distributor of scaffoldings 
and formwork systems. The Company exports approx. 70% of scaffolding formwork out of India. During the Financial Year 
the company has increased its domestic sale, as the Company has started supplying to various Metro Projects. With the 
government laying special emphasis on construction and infrastructural development, we believe there is tremendous 
opportunities abound in the Indian Scaffolding and Formwork (S&F) Industry with improving margin trends, as economies of 
scale creep in. 

Growth from China in Drum Closures: Company is not a significant player in the Chinese market. China is a large and 
growing market for drum closures. Worldwide ex China consumption of Drum closures is 150 mn sets per annum, while 
China alone consumes 60 mn sets per annum. TIIL has only 6-7% market share in China (against World ex China market 
share of 36%).Company has recently started focusing more on China for drum closures and has increased manufacturing 
capacity in China. Increasing sales and profitability in China is one of the key concern areas for management in the coming 
quarters. 

 Outlook 

Going forward, all three businesses (drum closure, scaffolding and textile) of the company are likely to perform better than 
previous year due to good traction in China for drum closure, infra push by Indian government leading to growth for 
scaffolding business. We believe Technocraft will continued improvement in profitability and cash accrual, driven by 
increasing demand across its various businesses, along with its stable financial risk profile.    

 

NSE Code: TIIL 
M Cap (INR Cr): 1,460 
52-Week High/Low: 650/480 
P/E: 12.75  
EVEBITDA: 8.87 

   

 

 

 Mar/14 Mar/15 Mar/16 Mar/17 Mar/18 

Operating Margin 14.2% 15.4% 17.6% 15.7% 14.8% 

PBT Margin 14.4% 12.9% 17.9% 15.9% 15.4% 

Net Margin 9.8% 8.9% 12.1% 11.3% 10.7% 

Fixed Asset Turnover 8.1 7.7 6.7 6.0 5.6 

Debt/Equity 0.2 0.3 0.5 0.4 0.6 

Interest Coverage (Times) 32.4 19.5 23.0 10.3 10.0 

Return on Equity 15.3% 11.9% 17.1% 15.2% 16.8% 

Return on Capital Employed 19.2% 14.4% 17.8% 16.6% 16.4% 

  



 

  

 

 

 

 

  

 

NSE Code: AMBUJACEM 
M Cap (INR Cr): 42,999 
52-Week High/Low: 280/188 
P/E: 26.67  

EVEBITDA: 8.37 

   

 

 

Company Profile  

Ambuja Cements Limited is engaged in the manufacture of clinkers and cement in India with total capacity of 29.65MT 
(Clinker capacity of 17.7MTPA) under its control. The company has five integrated cement manufacturing plants and eight 
cement grinding units across the country. 

Investment Logic 

Expansion plans: The Company aims to set up a 3.1 mtpa clinkerisation plant at Marwar Mundwa in Rajasthan. The Board 
has approved an initial investment of Rs13, 910 mn towards the first phase of 1.7 mtpa (likely operational by H2CY20). 
Company has acquired a new mining lease at the Maldi Mopar mines for its Bharatpur plant. The company aims to commence 
operations at these mines by June 2019. 

Ambuja has also acquired new mining lease at Loadhva for Ambujanagar plant in Gujarat and a new mining lease at the 
Nandagaon Ekodi mines for its plant in Maharashtra. 

Supply agreement with ACC to boost profits: The board has approved master supply agreement with ACC for three years 
commencing from the date of execution. Under the agreement, ACC and Ambuja can procure from each other clinker, 
cement, raw materials (including fuels, fly ash, and slag) & spare parts and undertake toll grinding in certain plants. This will 
enable both companies to lower their lead distance, maximize utilization of assets as well as spare inventory. 

Rural Demand to Ramp Up: The Company’s volume in CY17 increased 9.0% YoY to 23.0 MT vs. industry volume growth of 
6.0% YoY. Total 70% of Ambuja’s retail sales came from small towns and villages. We believe hike in MSP price, pre-election 
spending are expected to lead to better demand from rural regions and show significant impact on top line growth. 

Outlook 

We remain positive on ACL’s long term growth prospects, given the anticipated revival in the cement demand and improved 
visibility of capacity expansion of 3.1 MT is expected to allay growth concerns in the coming quarters. We expect revenues 
to increase at 10.7% CAGR in CY17-19E. 

 Mar/14 Mar/15 Mar/16 Mar/17 Mar/18 

Operating Margin 18.1% 19.4% 16.3% 15.6% 16.3% 

PBT Margin 16.4% 17.8% 12.4% 10.0% 11.7% 

Net Margin 14.0% 14.9% 8.6% 7.1% 8.2% 

Fixed Asset Turnover 1.5 1.6 1.5 0.9 1.1 

Debt/Equity 0.0 0.0 0.0 0.0 0.0 

Interest Coverage (Times) 23.4 28.1 13.7 14.1 14.4 

Return on Equity 13.5% 14.8% 7.9% 7.2% 9.4% 

Return on Capital Employed 16.5% 18.2% 12.3% 10.9% 14.4% 

  



 

  

 

 

 

 

Company Profile  

Trident Ltd is headquartered in Ludhiana, Punjab. Company operates in three key business segments such as Home textile, 

Yarn and Paper with manufacturing facilities located in Punjab and Madhya Pradesh.  

Investment Logic 

Capex Guidance: Board has approved to implement co-gen steam (2X150 TPH) and power plant (2X30 MW) facility in 

Budni with a total capex of INR 5.5bn, financed by internal accrual and borrowing of INR 3.75bn. The project will be 

executable in phased manner and expected to be completed by FY21. 

Improved Capacity Utilization: The Company reported improvement in its capacity utilization in Q2FY19 - bed linen 

reached 61% capacity utilization, yarn at 97% while bath linen was flat at 53%. Management has guided for capacity 

utilization of 60-70% for both bed and bath linen by FY20 (vs 45% for FY18). 

Improved growth in paper: Paper segment registered a growth of 22% YoY to INR2, 484m in 2QFY19.  The capacity 

utilization improved marginally to 90% in 2QFY19 from 89% in FY18 and 87% in 1QFY19. Going forward, management 

expects demand to further increase at the start of the publishing season in India (2HFY19). 

 Outlook 

TRID’s bed linen and paper segment have continued their momentum with improving utilization levels. Deliberate de-

stocking undertaken by US retailers has come to an end as confirmed by volume growth in both product segments over last 

3 quarters, improved capacity utilization is the testimony of the same. 

 As the operational efficiencies improve, we believe Trident Ltd. would be in better position to improve its realization. We 

expect 10%/32% revenue/PAT CAGR over FY18-20. 

 Mar/14 Mar/15 Mar/16 Mar/17 Mar/18 

Operating Margin 18.9% 17.7% 19.9% 19.2% 18.0% 

PBT Margin 6.8% 4.5% 7.7% 9.5% 8.6% 

Net Margin 5.0% 3.2% 6.6% 7.3% 5.8% 

Fixed Asset Turnover 2.1 1.3 0.8 1.1 1.1 

Debt/Equity 2.1 1.8 1.5 1.0 1.0 

Interest Coverage (Times) 2.2 1.8 2.9 4.1 4.3 

Return on Equity 21.7% 8.1% 10.0% 12.4% 9.1% 

Return on Capital Employed 17.1% 9.3% 7.2% 10.4% 8.9% 

  

 

NSE Code: TRIDENT 
M Cap (INR Cr): 3,402 
52-Week High/Low: 93/51 
P/E: 11.76  
EVEBITDA: 6.56 
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independent evaluation of an investment in the securities of the companies referred to in this document 

(including the merits and risks involved), and should consult their own advisors to determine the merits and 

risks of such an investment. 

The information in this document has been printed on the basis of publicly available information, internal data 

and other reliable sources believed to be true, but we do not represent that it is accurate or complete and it 

should not be relied on as such, as this document is for general guidance only. Neither Adroit, nor its directors, 

employees or affiliates shall be liable for any loss or damage that may arise from or in connection with the use 

of this information. Adroit Financial Services Private Limited has not independently verified all the information 

contained within this document. Accordingly, we cannot testify, nor make any representation or warranty, 

express or implied, to the accuracy, contents or data contained within this document.  

Disclosure 

The Research Analysts and /or Adroit Financial Services Private Limited do hereby certify that:- 

The Research Analyst or Adroit Financial Services Private Limited or his/its Associates or his/its relative, may or 

may not have any holdings in the subject company (ies) covered in this report.  

The Research Analyst or Adroit Financial Services Private Limited or his/its Associates or his/its relative, do not 

have actual/beneficial ownership of 1% or more in the subject company, at the end of the month immediately 

preceding the date of the publication of the research report.  

 

The Research Analyst or Adroit Financial Services Private or his/its Associates or his/its relatives do not have any 

material conflict of interest at the time of publication of the research report.  

mailto:nawanitpandey@adroitfinancial.com


 

  

The Research Analyst or Adroit Financial Services Private Limited or his/its Associates have not received 

compensation for investment banking or merchant banking or brokerage services or for product other than for 

investment banking or merchant banking or brokerage services from the companies covered in this report in the 

past 12 months.  

The Research Analyst or Adroit Financial Services Private Limited or his/its Associates have not managed or co 

managed in the previous 12 months any private or public offering of securities for the company (ies) covered in 

this report.  

The Research Analyst or Adroit Financial Services Private Limited or his/its Associates have not received any 

compensation or other benefits from the company (ies) covered in this report or any third party in connection 

with the Research Report.  

The Research Analyst has not served as an officer, director or employee of the company (ies) covered in the 

research report.  

The Research Analyst or Adroit Financial Services Private Limited have not been engaged in Market making 

activity of the company (ies) covered in the research report. 

 


